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A clearer 
picture
Analysing a property’s 
exposure to IHT with  
Savills Balfour Matrix

T

s anticipated, the draft CAP 
reform legislation was leaked 
in August, allowing feedback 
to the proposals, prior to the 

formal draft legislation in October and final 
implementation in 2014. It seems unlikely 
reforms will be implemented anywhere near 
the draft legislation timetable. What it does 
do is give us an idea of the thinking of the 
EU decision makers and what themes may 
come in this and maybe future reforms.

Basic Payment Scheme
Key to the reform is a move away from 
payments based on historic production. 
England and Wales will have achieved this 
by 2012; in Scotland and other member 
states it will have greater impact.

The legislation proposes an increased

A

progressive reduction in direct payments and a 
payment cap at 300,000 euros, potentially 
offset by “salaries” paid by the farmer. This 
continues to be a significant area of debate.  
The options of restructuring businesses to 
minimise the effect of capping need to be 
considered – artificial arrangements are open 
to challenge by the SGRPID, but there may 
be grounds to advance planned changes.

Existing entitlements
Existing payment entitlements will be 
cancelled on 1 January 2014 and reapplied for, 
based on eligible area, in the first year of the 
new scheme, with these being transferrable, as 
is the case currently. Thought needs to be given 
to who will be in ‘occupation’ of land when the 
entitlements are reallocated. When dealing 
with farmland which becomes vacant it would 
appear to be potentially beneficial for it to be 
farmed in-hand or on a contract basis, as 
opposed to letting on the basis of an SLDT or 
LDT, although this is only one factor in the 
decision making process.

Environmental element 
More focus than ever will be placed on 
environmental goals. A significant level of 
additional payment, up to 30 per cent of the 

national allocation, will depend on achieving 
specific targets which go beyond what is in 
place under cross-compliance. This could 
include an ecological focus area with at least  
5 per cent (excluding permanent pasture) 
placed in ecological management (e.g. fallow, 
terraces, landscape features and buffer strips).  
Mandatory crop diversification and 
maintenance of permanent grassland areas are 
also included. This top-up payment is applied 
to the area used for the basic scheme.

coupled support 
There is a provision for coupled support to 
maintain the current area of crops in a region. 
Payments can be applied to almost any type 
of agricultural production, and could be based 
on a fixed area, yields or number of animals.

It is hard to believe the reforms would go 
through unchanged. What we can be sure of 
is that bureaucracy would need to be increased. 

CAP  reform 
legislation 
Behind the thinking of  

EU decision makers

Contact Details

Ewan Berkeley
Professional Services
01356 628 605
eberkeley@savills.com

he recent Balfour Case was a 
victory for the taxpayer and, more 
pertinently, for the owners of 
estates and agribusinesses, and 

their heirs. It confirmed the principal tests that 
will be applied by Her Majesty’s Revenue and 
Customs (HMRC) in a claim for Business 
Property Relief (BPR). This has also clarified 
the ways that owners can order their affairs to 
ensure they qualify for this form of IHT relief.

As a result, Savills has come up with the 
Balfour Matrix, a mechanism that helps work 
out whether rural businesses are likely to qualify 
for BPR, the extent to which they might be 
liable to IHT, and what steps they can take to 
minimise their exposure. This matrix collates a 
range of information, which will then show 
whether action needs to be taken to secure 
the estate for heirs, and how this might be 
implemented.

Early warning of tax implications allows 
businesses to establish a structure that both 
maintains operational objectives and maximises 

the chance of obtaining IHT reliefs.
The Balfour Matrix process shows the rate 

of BPR that is potentially available; the relative 
value of trading and investment elements 
(though this is not a formal valuation); the 
proportion of time that is spent on trading  
and investment; and the relative turnover  
and profitability.

It also includes a consideration of the estate 
“in the round” in the light of case law. If the 
results suggest a possible risk to IHT reliefs, 
Savills experts will meet with the owners’ 
advisers to discuss possible solutions. These can 
then be implemented with specialist advice and 
documentation available from legal counsel.
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Welcome to the winter 2011 edition of Aspects of Land and its 
selection of topical articles and news, which I hope you will find 
useful. It comes as the ongoing turmoil in the global economy and 
concerns about long-term food production strengthen the rural 
and agribusiness sectors in Scotland, with investors looking for a 
safe haven for their capital.

Investors are showing real interest in quality agricultural land, 
which is sustaining arable land values. There has been significant 
interest in the forestry sector too, with land values jumping by 30 
per cent in the early part of this year.

Nevertheless, there have been some challenges. Estates and 
farms are facing difficult trading conditions – the limited 
availability of finance, high inflation and minimal economic 
growth – which have tightened the margins on rental portfolios 
and diversification projects.

But things are broadly positive. Strong wheat prices are helping 
to sustain a healthy agricultural sector (in contrast to the 2008 
recession, when they slumped) and the struggling residential 
market is fuelling demand for rental properties. The challenge is 
to balance growth in turnover with the ever-increasing cost base. 
There is plenty to think about and, as ever, our teams will be happy 
to discuss any issues that this edition of Aspects of Land raises.

Jonathan Henson        
Head of Region 
01738 477 511

jhenson@savills.com

...to the Scottish issue  
of Aspects of Land

Welcome

Savills 
Scottish Estate 
Benchmarking 

Report
It’s your chance to take part...

cottish  
Rural and 
Research 
teams will  

be analysing data from 
landowners this autumn, 
with a view to launching 
the Savills Scottish Estate 
Benchmarking Report this 
December. The report is an 
invaluable management 
tool with over 200 estates 
already participating. The 

report provides detailed 
performance analysis of an 
estates financial and 
physical data against a 
benchmark. Used in 
conjunction with the new 
Savills Balfour Matrix this 
will provide a unique 
forward planning tool for 
inheritance tax planning. 
To find out more, please 
contact Kenneth Munn  
or Ian Bailey.

S
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1

Energy Savings Trust 
This continues to provide grants 

for private rented housing, offering 
free home insulation to over 70s or 

tenants who receive qualifying benefits. 
Tenants may also be eligible for £4,000 
towards upgrading their heating. Free 

insulation top-ups and discounted 
rates for insulation are also available.

2
 SRDP

 Funding for larger-scale SRDP 
projects has been reduced, but there 

are still opportunities for landowners, 
especially for environmental schemes. 
The application process has now been 

streamlined so smaller projects (up  
to £50,000) can be assessed on an 

ongoing basis. 

3
 Utility Contracts 

Although dealing with utility 
suppliers can be painful, it is worth 

keeping a close eye on what you 
are paying, especially while prices 

are rising. Taking time to negotiate 
new contracts, switch suppliers or 

consolidate sites can save a significant 
amount of money at year end.

4
 Private Water Supplies

Grants of up to £800 per property are 
available for the upgrade of private 

water supplies to bring them up to the 
requirements of The Private Water 

Supplies (Scotland) Regulations 2006. 
Where a large number of properties 
are served by private supplies this can 

amount to significant funding.
 

5
Insurance

 Farms and estates should consider 
putting their insurance renewals out to 
tender every few years to ensure they 
are offered competitive rates. Price is 
one factor to consider when renewing 

insurance, but recent tenders have 
shown variations in terms of value.

s the temperature cools and we enter the 
second half of the season, when larger 
fish are more prevalent in Scottish rivers, 
competition for the sought-after Savills 

Malloch Trophy is heating up. 
It is important to remember that the award aims 

to promote the conservation of salmon stocks. To be 
eligible for entry, a fish must be caught on a fly and be 
returned unharmed. This ensures it has the best chance 
of survival and future breeding.

Huston McCollough was last year’s very worthy 
winner for the fine 36lb salmon he landed and returned 
to the River Spey. “I am delighted to have won the 
Savills Malloch Trophy,” he said. “The winning fish is 
a testament to the great work performed by the many 
charitable organisations devoted to restoring our salmon 
stocks, as well as to the management of the River Spey.”

Mr McCollough received a silver sculpture of a 
salmon, commissioned by Savills from artist Patrick 
Mavros, and a £250 voucher from The House of Bruar.  

• catching the 
fish Use appropriate 
tackle. The use of barbless 
or micro-barbed single 
hooks is recommended, as 
they make removing the 
hook easier.
• playing the fish 
Try not to play the fish to 
exhaustion – if possible 
move the fish out of fast-
flowing water quickly.
• removing the 
hook Holding the  
fish, remove the hook 
gently with forceps or a 
hook disgorger.

• Recording fish 
Do not weigh the fish, 
but estimate the weight 
of the fish from its length. 
• Landing the 
fish Use a fine knot-less 
meshed landing net and 
ensure the fish remains in 
the water.
• Handling fish
Gaffs or tailers must not be 
used. Never pick up a fish 
and hold it by the tail.	
• Reviving the 
fisH Support the fish, in 
a current, facing upstream, 
and allow time to recover.

Top financial tips for  
pro-active rural businesses

Make sure your business is in good health by 
following these five simple steps

S av i l l s  M a l l o c h 
T r o p hy  

Promoting best practice

Roddy d’Anyers Willis
Sportings
01356 628 620 
rwillis@savills.com

Contact Details

The farm 
supermodel

Simplifying the  
budget process

reating an accurate 
farm budget can be 
difficult, so Savills has 
developed a Virtual 

Farm Model to help. 
Designed in association with 

Farmers Weekly, the model 
comprises a set of accounts 

from a hypothetical 2,000-acre 
commercial arable business. 
“The beauty of it is that you can 
reappraise inputs and outputs 
with fluctuating influences, and 
determine the impact of different 
decisions,” says Robert Hall, 
agribusiness consultant at Savills.

“Past models were 
retrospective, but this looks 
forward. The aim is to provide 
a tool for farmers who do not 
budget, to help them formulate 
strategies for the future.”

C

c a t c h  &  r e l e a s e 
g u i d e l i n e s
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power 
to the 

people 
Use the Savills Energy  
Audit to navigate the  
green energy maze

he renewable energy market, 
driven by ever-growing 
government targets, offers 
landowners a unique 

opportunity to generate income, make their 
businesses greener and protect themselves 
from fluctuations in energy costs. It is, 
potentially, a long-term relationship, generally 
a minimum of 20 years. The opportunity, 
therefore, should not be taken up without 
putting considerable thought into what is 
being developed and what the consequences of  
it might be.

The Savills Energy Audit is designed 
to lead clients through the maze and offer 
clarity on the correct technology and route 
to development for their property.  It is a 
three-stage process, drawing on the knowledge 
of Savills in-house teams, including planners, 
project managers and specialist consultants.
Stage 1acts as an initial sieve to draw 
out the clients’ objectives and highlight key 
issues. The report is based principally on a site 
visit and GIS-based assessment, looking at 
feedstock availability and constraints, scoring 
the technologies against a clear traffic light 
matrix and giving advice on how to take the 
opportunities forward.
Stage 2  is a bespoke report looking 
at specific technologies agreed with the 
client. The report assesses the viability of a 

technology in quantitative terms, looking 
in-depth at issues such as infrastructure, 
environmental impact, constraints, planning, 
grid and financial viability. This stage is 
designed to form the backbone of a business 
plan which can be presented to banks or others 
when discussing finance.
Stage 3  takes the scheme into project 
development and goes from technical studies, 
contract negotiations and planning through to 
consent and commissioning.

The audit process is designed to be flexible, 
allowing clients to enter at any stage. It also 
offers them the ability to look into alternative 
development routes, whether that’s option/
lease, joint venture or self-development.

Renewable energy is now an essential part 
of any rural business plan and an integral part 
of the economy. The Savills Energy Audit 
will help steer clients through the labyrinth 
of products and policies that fill the market, 
ensuring that technology, resources and 
business needs align.

T

T h e  g o l d i ng  c a s e  h a s  e s t a b l i s h e d  a  
l e g a l  p r e c e d e nt  o n  APR 

test case that established a 
legal precedent on whether 
a farm residence counts as 
agricultural property – and 

qualifies for Agricultural Property Relief 
(APR) on Inheritance Tax (IHT) – is a 
significant victory for Clive Beer, Savills 
Head of Mediation. Clive acted as expert 
witness on behalf of the taxpayers, the 
children and executors of Dennis Golding, 
in the case of Golding v Her Majesty’s 
Revenue and Customs (HMRC). 

The case concerned HMRC’s ruling that 
the Golding residence was not agricultural 
property under the Inheritance Tax Act. The 
judgement was handed down in May, and is 

A

Nick Green
Energy
01738 477 518
ngreen@savills.com

Contact Details

Hugo Struthers
Professional Services
0141 222 4105
hstruthers@savills.com

Contact Details

now law because HMRC did not appeal. 
The case centred on the residence of 

Dennis Golding, who had a smallholding near 
Lichfield. HMRC accepted the executors’ claim 
for APR for the land and outbuildings, but not 
for the house, a three-bedroom property in a 
poor state of repair, which HMRC argued was 
not character appropriate. The tribunal found 
in favour of the taxpayers and executors.

The Golding case confirms that character 
appropriateness should not simply be based on 
financial viability. Reduced business turnover 
and profitability do not mean a farmhouse 
ceases to qualify for APR. And the character 
appropriate test must take into account the 
farmer’s approach to life.

Clive Beer was also involved in the 
Antrobus cases, the first brought by HMRC 
in relation to APR. “This is a victory for 
farmers and landowners,” he says. “If HMRC 
had won, the character appropriate test would 
have been subject to the vagaries of farming 
profitability – and few farmhouses would 
qualify for APR in bad years.”
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The view 
from the top
Interview with Fergus Ewing 
MSP, Minister for Energy, 

Enterprise and Tourism

How does the Scottish 
Government balance 
meeting renewables 
targets with the potentially 
negative impact of wind 
farms on our landscape? 

“We want Scotland to be a world leader in 
renewables technologies and have set a target 
to meet 100 per cent of our electricity needs 
from renewables by 2020, creating new jobs 
and benefitting communities over Scotland. 
There are further opportunities for onshore 
wind, alongside big expansions in offshore 
wind, wave and tidal energy. We will not 
approve wind farms in the wrong places.”

Demand for Scottish forest products is likely 
to rise on the back of biomass plants. What 
initiatives is the Scottish Government taking 
to encourage planting of commercial forests? 
“Forestry Commission Scotland encourages 
woodland planting – ranging from direct 
provision of grant payments for new woods and 
regenerating woodlands after harvest to 
indirect initiatives such as working with 

councils to improve timber transport 
infrastructure or developing strategies to 
identify locations for new woodlands.”

Tourism is at the heart of the Scottish rural 
economy. Given the challenging economic 
environment, what words of comfort can you 
give to landowners? “Boosting tourism is one of 
the Government’s key priorities and we work 
with VisitScotland and enterprise agencies to 
promote Scotland across the world. Recent 
times have been challenging, but the sector is 
holding its own. Despite recent challenges, we 
are still seeing positive results for the industry.”

A number of rural clients are frustrated by 
how long it takes local planning departments 
to consider applications. What is the Scottish 
Government doing to speed up the process? 
“The planning system should help economic 
growth, support a growing economy and help 
communities enjoy a better quality of life. We 
want to speed up decisions and avoid delays. 
We are working with the private sector, local 
authorities and Scottish agencies to assess what 
action to take to unlock stalled developments.”

What is the Scottish Government policy on 
the restructuring of the Single Farm 
Payment subsidy? “With negotiations on 
CAP starting this year, Scotland will argue for 
a fair share of the budget, flexibility to address 
the needs of Scottish farmers and removal of 
red tape. We believe direct Single Farm 
Payments are justified, but accept that the 
historical basis for 
those payments  
must change.” 

A p p ly i n g  t h e 
p r i n c i p l e s  

o f  t h e  
M o o n z i e  C a s e

Following the Land Court’s 
determination of the Moonzie case last 
year, the Court reached a number of 
conclusions on what should properly 
be considered when fixing rent. The 

basis of rent was established as being 
an “open market” rent and not a “fair” 
rent based on an assessment of the 
productive earning capacity of the 
property, like the English system.

The Court made clear that it preferred 
a comparable approach. All types of 
tenancy can be used for comparable 
purposes, as long as adjustments are 
made. With the average discrepancy 

between sitting tenants rents and 1991 
Act tenancies now at 30 per cent, this 

is significant for landlords. Also, an 
economic argument was not given an 
equal weighting to one supported by 

comparable evidence; it should simply 
be used to confirm whether the market 

rent would be sustainable. 
Other important considerations are that 
cottages not required for farm workers 
can have a rental value; a tenant can 
make money from potato/vegetable 
growing by making an arrangement 

with a third party even though a lease 
prohibits sub-letting; and a tenant 

would have sufficient capital for the 
provision of equipment, borrowing 

being accounted for in his earnings.
Key considerations for landowners are 
to apply adjustments to comparable 

rents; consider recent agricultural 
conditions to ensure a sustainable rent 

is being proposed; consider surplus 
cottage rental values and the 

opportunities with potato or vegetable 
growers and its associated income. 

Contact Details
Jonathan Dymock
Estate Management 
& Consultancy
01356 628 630
jdymock@savills.com

Powering ahead in Scotland 
Savills is one of three companies behind the  

upcoming conference for Scottish rural business 
avills is one of three companies 
behind a conference for Scottish 
rural businesses being held 
on 2 November at Hopetoun 

House near Edinburgh. With the keynote 
speech being provided by Fergus Ewing 
MSP, Minister for Energy, Enterprise and 
Tourism, the event is being chaired by Luke 

Borthwick, Chairman of Scottish Land 
and Estates. The seminar will include an 
impressive line-up of speakers and a debate 
chaired by Bill Jamieson, Executive Editor 
of The Scotsman, exploring the value and 
benefits of the renewables industry to the 
rural sector. The event will be co-sponsored 
by Saffery Champness and Turcan Connell.
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In Scotland there has been little change in farmland values,  
and that’s not likely to change in the near future

Farmland review

H
ow is the farmland market 
performing in Scotland? And 
what does the future hold? Anna 
Thomas, Savills Edinburgh, 

looks at the key trends, sales and prices.

V a l u e s
There has been little change in values in 
Scotland since last September, partly owing 
to the fact that the majority of farms for 
sale were advertised in May and June for 
November entry dates and the transactions 
have not completed yet. Anecdotal evidence 
suggests that the value of prime arable land is 
continuing to increase. It is currently averaging 
about £5,500 per acre, but along the east coast 
it regularly exceeds £7,000 per acre.

The value of lower quality arable land and 
grassland has remained static over the past  
12 months, and looks likely to remain so.  
The average value of all land is just over  
£4,000 per acre.

W h o ’ s  b u y i n g ?
We have seen many Scottish buyers and 
local farmers active in the market. There also 
appears to be an increase in the number of 
English buyers, attracted by the quality, scale 
and price of arable farms in particular. Buyers 
will come across the border for arable units of 
at least 350 acres and stock farms of 750 acres 
and over. About 51 per cent of buyers have a 
budget of between £2 million and £5 million, 
and, in common with recent years, demand 
consistently outstrips supply. 

W h o ’ s  s e l l i n g ?
The four Ds – death, debt, divorce and 
downsizing – continue to be the principal 
initiators of sales in Scotland. In the first 
half of this year there were 70 units of over 
50 acres advertised in Scotland (50 of which 
were launched in May/June alone). Only 
17 of these were of more than 400 acres, so 
truly commercial units remain very scarce 
at the moment. During the first half of the 

year, 22,100 acres were marketed in Scotland, 
compared with 22,800 during the same period 
in 2010. This is in contrast with the general 
nationwide increase in supply of 12 per cent, 
but the Scottish market starts later. Overall, 
supply looks to be almost the same as last year.

E x c i t i n g  s a l e s
Two farms achieved particularly good sales. 
These were Morham Mains, East Lothian 
– a well-equipped 468-acre arable farm 
marketed at offers over £3.5 million – and 
Cumrue, a 607-acre dairy farm at Lockerbie, 
Dumfriesshire, marketed at offers over £2.8 
million. Both sold for considerably more than 
their asking prices. The property at the top 

of the glamour stakes is Hensol, a 2,264-
acre estate at Castle Douglas, Dumfries and 
Galloway, marketed at offers over £4.25 million.

O u t l o o k
While the underlying basis for values remains 
strong, much of the positive sentiment that has 
characterised the market so far this year has 
already been factored into prices. This means 
that prices in Scotland are unlikely to change 
substantially in the near future.

Th  e  n a t i o n a l 
c o n t e x t
“With sustained demand, and in the absence 
of a significant increase of supply, values have 
remained solid,” says Alex Lawson, Savills 
Director of London Farms and Estates. 
“With economic markets looking increasingly 
unstable, farmland remains attractive to 
conservative investors. Nevertheless, some of 
the froth seems to have come off the market. 
That’s not surprising; the growth of the past 
three to five years was always going to slow.

“We are seeing a two-tier market: the 
£10,000 per acre sales grab headlines, but they 
are at odds with the many that achieve their 
guide prices or less. This can flatter the market, 
and expectations must be balanced with reality. 

“Overall, the market is positive and stable. 
Unless we see major changes – Government 
tax plans, for example – the market is set fair.”

Scotland
Publicly marketed farmland

Number of acres – lowland farms/
farmland over 50 acres marketed 

in the national press
Source: Savills Research
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Contact Details

Alex Lawson
London Farms  
& Estates
020 7409 8882
alawson@savills.com

Anna Thomas
Farms & Estates
0131 247 3704 
athomas@savills.com

No.1 
farm agent

marketing more 
farmland than any 

other agent*
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All in the details
Savills has been advising landowners and farmers for over 155 years 
and offers over 350 property services. What you might not know... 
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p e o p l e 
p o w e r 

Savills rural staff have a  
combined total of   

2444 years’ experience

The knowledge 
Savills has a dedicated rural  
research department, which  

has been operating since 1987

Technology
savills.co.uk is the most visited UK 

national estate agency website  
(Source: Hitwise, March 2011)

• Savills is number 
one in the UK 

Business Superbrand 
charts in the real 
estate sector, and 

has been for the last 
three years

 

• Savills is Estate 
Gazette’s number one 

UK agent for the 
11th year running

• Savills won the 
Best Corporate 

Website Award at 
the 2011 Property 
Marketing Awards 

• Savills received  
the UK’s Number 

One Graduate 
Employer award  

at The Times  
and TARGETjobs 
National Graduate 

Recruitment Awards

F a c t s  &  f i g u r e s 

Connecting you 
Clients have access to a global network 

of over 200 offices and associates, 
throughout the Americas, Europe, Asia 

Pacific, Africa and the Middle East

HERITAGE         
Savills was established in  
1855 as a rural surveying  

business. It has 25 dedicated 
rural offices across the UK and 
over 200 professionals working 

for its clients

national 
coverage 
Savills is the UK’s leading farm 

agent, marketing more farmland  
than any other agent*

Case in point
Savills has acted as ‘Expert Witness’ in 
hundreds of cases, many of which have 

established important new case law  
for rural property owners 

client 
benefits 

Savills prides itself on long-term 
relationships and has been 
working with many clients  

for a number of generations
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A selection of Scottish farms and estates marketed in 2011

Property highlights

Outstanding arable farm with Georgian farmhouse

Arable & mixed farm Mixed farm with fishing Attractive upland farm

An island estate on the shores of a sea loch Exceptional riverside estate

Morham Mains 
Haddington, East Lothian    
◆ 5 bedroom listed farmhouse  
◆ Class 3 farmland ◆ Grain and 
potato storage ◆ Underground 
irrigation main ◆ 468 acres

Offers over £3.5 million 
Contact: Savills Edinburgh  
0131 247 3720

Greenmyre 
Kingoldrum, by Kirriemuir 
◆ 4/5 bedroom house ◆ Class 3 arable  
◆ 2 cottages ◆ shoot ◆ 408 acres

Offers over £1.7 million 
Contact: Savills Brechin  
01356 628 628

Benbuie Isle of Mull, Argyll   
◆ 6 bedroom lodge ◆ 4 bedroom farmhouse ◆ 3 bedroom 
cottage ◆ Deer stalking and loch fishing ◆ 3,925 acres

Offers over £1.55 million 
Contact: Savills Edinburgh 0131 247 3720

Hensol Castle Douglas, Dumfries and Galloway 

◆ 10 bedroom mansion house ◆ 11 estate dwellings ◆ Farmland 
and woodland ◆ Driven pheasant shoot ◆ 2,264 acres

Offers over £4.25 million 
Contact: Savills Edinburgh 0131 247 3720

Corniehaugh & Woodfold 
Farms Rothiemay, by Huntly    
◆ 2 farmhouses ◆ 2 steadings ◆ Cottage 
◆ 549 acres ◆ Available in 2 lots

Offers over £1.4 million 
Contact: Savills Brechin 
01356 628 628

Curlusk 
Mulben, by Keith  
◆ 4 bedroom farmhouse ◆ Restored 
steading and mill ◆ 150 acres  

Offers over £625,000 
Contact: Savills Brechin 
01356 628 628

sold

sold

under offer under offer
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Contact Details

Jonathan Henson
Perth
01738 477 511
jhenson@savills.com 

Ewan Berkeley
Brechin
01356 628 605
eberkeley@savills.com

Charles Dudgeon
Edinburgh
0131 247 3720
cdudgeon@savills.com

Hugo Struthers
Glasgow
0141 222 4105
hstruthers@savills.com

Offices

Office directory

Brechin
12 Clerk Street 
Brechin DD9 6AE
01356 628 600

Edinburgh  
8 Wemyss Place
Edinburgh 
EH3 6DH
0131 247 3700 

Glasgow
163 West George Street
Glasgow G2 2JJ
0141 248 7342

Perth
55 York Place  
Perth PH2 8EH
01738 445 588

Scotland region
key

 
 Office includes 

rural department

   Other Savills 
offices

Estate office

glasgow

perth

edinburgh

brechin

Savills has more than 90 offices in the  
UK with 25 dedicated rural offices

Aspects of Land is published on behalf of Savills (L&P) Ltd by Blue Door Media Ltd, bluedoor-media.co.uk. All information correct at time of going to press.  
Cover image photolibrary. All other images Alamy. All rights reserved. Articles may not be reproduced without written permission of the publisher. While 
every care is taken in compiling the content, nether the publisher nor Savills (L&P) Ltd assumes responsibilty for effects rising from this publication.  
Property Misdescriptions Act Savills recommends applicants discuss their interest in a property with the negotiator who can answer your 
specific questions and advise if it is under offer. This is important if you are contemplating travelling some distance. All descriptions, dimensions, 
references to condition and permissions for use and occupation, and other details are given without responsibility, and any intending purchasers 
or tenants should not rely on them as statements of fact, but must satisfy themselves by inspection of the property. Investment advice The 
information and opinions contained in this magazine do not constitute professional advice and should not be relied upon. Specific advice relating 
to your individual circumstances should be obtained.


